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THRIF’T

D W I N  P . F I T Z G E R A L D ,
tlie H am m ond new sboy, w ill 
be tw enty-one y ears old on 
M arch  17tb next. H is  name 
and date of birth w ill give a 

hint of the n ativ ity  of his ancestors. B o rn  
in M ilw au k ee , ^iV isconsin, from  w hich city  
he moved w ith  his parents w hen nine y ears 
o f age to H am m ond, Indiana. H e  a t  once 
entered school from  w hich he finished the 
eighth grade in his fourteenth y ear. A t  ten 
y ears of age he opened a savings account m 
the L ak e  C o u n ty  Savings fs? T r u s t  C om ­
pany and added continuously to the account



from  liis e a rn in g , selling new spapers and 
magazines before and a fte r  school, making, 
during his la st school y ear , $2 .00  per d ay , 
all o f w hich w en t to his tan k  account ex ­
cept w h at he expended fo r  clothing and 
other personal expenses.

T hough urged to enter H igh  School by 
his parents and teachers he decided to enter 
actively  into the business he had so success- 
fu lly  started , becoming a fu ll fledged n ew s­
dealer.

H is  headquarters are located a t  the cor­
ner of S ta te  and H ohm an S tree ts , w hich he 
leaves w ell stocked w ith  local C hicago and 
Indianapolis dailies, also a supply of the 
S a tu rd a y  Evening P o st  and other periodi­
cals, unattended a good portion of the tim e, 
thereby  showing his confidence m  the pub­
lic. w hich has never been betrayed. W h e n  
not at his stand be is going about double 
quick time supplying his custom ers, board­
ing m ost of the trains and street cars, thus 
covering miles and miles of territo ry  daily . 
F o r six  y ears "F it z ,  as he is commonly 
know n, has w orked on an average of fifteen 
hours a d ay  and on S a tu rd a y  he begins his 
labors a t  4  A .  M ., w orking continuously till 
2 A .  M . Su n d ay . T h e  only interruption  
to this husy programme to w hich he treats 
him self is a tw o  w eeks' vacation  during the 
summer.

T h e  resu lt of this energy and economy 
so persistently  practiced hy E d w in  P . Frtz~
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jjfr THRIFT ^
gerald, whom  I  dare say  meets and greets 
more people than does an y  other man or boy 
in the c ity , is as am azing and rem arkable as 
it  is tru th fu l, though his sto ry  sounds as 
though it might he highly colored fiction.

H I S  A S S E T S
House and Lot, 830 Erie St.,  which he

' occupies with his parents . . .  $3000.00 
Money loaned at 7 per cent., secured by

mortgage......................................................  3500.00
Building & Loan Stock Value - 1200.00
Cash in B a n k .............................................. 700.00
Other Assets - - - - - -  600.00

Grand Total - $9000.00

L I A B I L I T I E S  N O N E

E. P. FITZGERALD’S HOME

P age Th ree



T H R I F T

N o t  one dollar o f E d . F itzgerald  s money 
came to him except as he w orked fo r it. N o  
speculative transactions have entered into 
his notable achievem ent. H e  is now  selling 
practically  unaided 2000  papers daily  and 
m any m agazines fo r w hich service he is 
making net $45 per w eek.

T h e  d ay s follow ing the T ita n ic  and 
E astlan d  disasters he cleared a to ta l of $60.

T h ree  y ears ago the S a tu rd a y  Evening 
P o st  devoted a page to his picture and 
h istory  of his rem arkable success as a n ew s­
dealer. H is  bu sy  young life  is fu ll of 
incidents, accum ulated as he comes in con­
tact w ith  that v ast arm y of H am m ond citi-
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T H R I F T

zens, w lio carry  a dinner pail to and from  
their daily  toil, as w ell as w ith  those w ho 
n d e  m  private cars and live lives of lu x u r y  
and ease.

H e  is a  bundle of in form ation  as to in­
quiries lik e ly  to he propounded on a husy  
corner and no local policeman serves the 
public m this p articu lar more than he. O n  
one occasion a L io n  S to re  de livery  team 
w a s running a w a y  on S ib le y  S tre e t endan­
gering life and property . O u r  n ew sboy 
dropped h?s papers, stopped the team and 
w ith ou t w aitin g fo r  favorable comment, he 
in a moment S tim e had boarded an incoming 
L ak e  Shore tram  singing his fam iliar song, 
“ M orn ing P ap ers, Papers.

A n o th er incident, the tru th fu ln ess fo r 
w hich w e w ill not vouch: O n  one of his 
annual vacation  trips to a M ich igan  resort 
he w a s joined by  a num ber of local boys of 
his age from  the banks, stores and factories. 
O n  reaching their destination th ey  w ere 
attracted  hy  the beau ty  and skill of a 
daughter o f w ealth , w h o, w ell poised on her 
saddle horse, appeared at splendid advantage. 
A t  fir st  she seemed disinclined to return  
the frien dly  glances show ered upon her by  
the H am m ond boys but there w as one boy 
in tb a t p arty , a strong advocate o f prepared­
ness, w ho had in his jeans the price to hjre
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T H R I F T

a saddle horse and it  soon came to pass as 
the daughter of w ealth  and the H am m ond 
n ew sboy galloped hours a w a y  together o er 
the enchanted ro ad w ay s, th at his envious 
social superiors, w hen a t  home, had nothing 
to do hut indulge m  the u su al comment-. 
“ I t  tak  es money to make the mare go.

T h ou gh  often referred  to as a "tigh t 
w a d ’ by  th at class of boys w ho regard pro­
ficiency in spending money recklessly  more 
m anly than saving money w ise ly , he remains 
firm  in the conviction, that tim e w ill prove 
his w isdom  and their fo lly .

T h is  sto ry  of E d w in  P . F itzgerald  s life , 
adm itted ly  an abnorm al one, is w ritten  and 
circulated  fo r  a dual purpose.

P a g e  Six



THRIFT
F I R S T :  T o  show  w h at an unaided 

H am m ond hoy has accomplished m 
the application of his great physical 
strength w ith  his adap tab ility  for 
making and saving money.

S E C O N D T o  convince those of their 
error w h o are prone to believe that 
m ost men w ho accum ulate m oney 
have procured the sam e through 
special privileges or by  other un­
fa ir  or improper methods.

Tn m ost instances w ealth  accum ulations 
are but n atural compensations fo r the brand 
of energy, economy and business tact so 
pronounced in the record E . P . F itzgerald  
has made fo r him self. H is  experience is a 
rare one so fa r  as concerns the am ount of 
his accum ulations and it w ould  not be w ise  
to hold out to the average boy th at he could 
equal this unusual record, bu t w e do believe 
th at the average boy under norm al condi­
tions can by his ow n efforts make and save 
$500  before he arrives a t  his m ajority  and 
w h ile thus engaged th at he w ill acquire a 
training and a hahit w hich w ill greatly  en­
hance his prospects fo r fu tu re independence.

A l l  of the nine D irecto rs of the F ir st  
N a tio n a l B an k  of H am m ond are looked up­
on in this com m unity as men of substan tial 
financial w orth ; though as fortunes now go 
they  might not be so regarded in larger and 
older com m unities. Y e t  it is safe to say .



T H R I F T

though all of them accum ulated some money 
by  their ow n efforts m  their y ou th , that 
their combined w orth  at tw en ty -on e years 
of age w ould  h ard ly  equal the H am m ond 
new sboy s w ealth  of to d a y ; but being 
fam iliar w ith  the early  struggles and sacri­
fices of C ar l K au fm an , \V ". C . B e l man, 
O tto  K n o erzer, Joh n  E . F itzgerald , F ran k  
S . B e tz , F ran k  D em ing, P e te r  'W . M e y n , 
Joh n  N .  Beckm an and A .  M . T u rn e r  w e 
know  that their financial success can be 
largely  credited to the habits of th rift  and 
economy acquired m their youth.

E . P . F itzgerald  s fu tu re  largely  rests 
w ith  him self. W h e th e r  he has devoted too 
much o f his great energy tow ard  money 
getting at the expense of a w ell rounded 
character rem ains to be seen, bu t this is in 
his favor. I f  idl eness alone begets mischief, 
he w ill not acquire the la tte r  fo r he is a 
stranger to the form er. H is  life  is a re­
proach to tb s  boy or man w ho saya he 
cannot get ahead m the w o rld  and then 
revels m the ever present alleged lu xu ries , 
w astes his time and w astes his money and 
then blames his so rry  fate to conditions, of 
w hich he is the sole arch itect and builders.

M O R A L :  I t  pays to w o rk  w hile 
young. I t  pays to save a portion of y ou r 
earnings. I t  pays to associate y o u rse lf w ith  
a good bank and become acquainted w ith  
the officers.
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A WORD 
ABO UT SAVING

N  every  hand w e hear the ques­
tion “ H o w  much is he w o rth ?”  
T h e  man w ith ou t m oney, a t 
least a few  hundred do llars, is 
not lik e ly  to he considered of 

an y  great consequence among his fellow s. 
M on ey  is not the chief aim  o f life  nor is it  
to he m ost desired. H ea lth , good character, 
are of more real value than riches. B u t  
money hears such a close relation  to ev ery ­
thing w orth  w hile that it is no sm all factor 
m determ ining the value of a man. A  man 
w ho m ay he ever so brillian t and talented 
is considered w eak  and loses leadership if  he 
has no money or resources that are w orth  
money. W h ile  there are exceptions to this 
proposition, it is largely  true among the 
average men.

M o n ey  not only insures the com forts and 
necessities of life , but it also gives to its 
possessor that standing w hich is so often e x ­
pressed by the sentim ent, “ H e  is one o f our 
m ost su bstan tia l citizens.

T h e  saving of m oney m ay be considered 
a science, so accurately  have the rules o f the 
game been la id  dow n b y  those w ho w rite

P a ge  N ine



THRIFT VSS
on the tKems. H arriso n  Em erson  s H om e 
S tu d y  C ourse m P erson al E ffic ien cy  teaches 
th at “ W h e n  any departm ent of K now ledge 
o f A c t iv ity  has heen so thoroughly studied  
and analyzed  that definite principles can he 
la id  dow n, then that knowledge becomes a 
science. I t  is the intention of this article  
to discuss the principles of saving as a science, 
and to show  how  it m ay he w orked out in 
every d ay  life.

T h e  ab ility  to make money and the ab ility  
to save it are tw o  very  different proposi­
tions. M a n y  v e ry  capable men make money 
easy  and fa st enough hut have no ab ility  to 
save or accum ulate w ealth .

O n  the other hand it is not an unusual 
thing to see a man of less ab ility  than his 
neighbors soon grow  to be recognized as a 
man of a ffa irs  through his habit of saving. 
Sav in g , then, is the thing that counts fo r more 
value than a b ility  to earn and it is to this 
th at w e desire to call y o u r  attention.

T h e  statistic s from  life insurance offices 
show  th at not more than three men in a 
hundred are w o rth  more than a thousand 
dollars. A l l  the other n in ety -seven  are 
w orth  less than a thousand do llars, m any 
less than a hundred dollars. ^W hat a sad 
sto ry  to repeat in this great land of freedom — 
this great land of plenty.

P a g e  Ten



In terest tables show  tb at com paratively 
sm all sum s saved regu larly , draw ing 3 %  
compound interest, w ill soon grow  to a 
thousand dollars. A  sum  equal to $ 1 5 .24  
a month, deposited regu larly , and draw ing 
3 %  compound interest, w ill am ount to 
$1000  m  five years. Seven  dollars and 
six  cents a month w ill reach the same re­
su lt in ten y ears ; $4 .35  m fifteen; $3 .01  in 
tw en ty ; $ 2 .22  m tw en ty -fiv e ; $ 1 .*0  in 
th irty ; $ 1 .34  m th irty -fiv e , and $1 .07  m 
fo rty  years. T w ic e  these sum s w ould  make
$2 ,0 0 0 , five tim es $5 ,0 0 0 , ten tim es $10 ,000 ,
etc. ^ V \th  a system  of saving so simple, 
so easy  and so profitable, it is a w onder 
that every  man, w om an or child does not 
practice it. S o  m any feel that it is too 
sm all a m atter to sta rt a savings account w ith  
only one dollar, hence they  never start. It  
is a sm all m atter hut it grow s to he a large 
m atter very  soon. Y e s , a very  im portant 
m atter w hen it  gets to he a hundred or a 
thousand dollars.

A lm o st any  man w ould  feel asham ed to 
adm it th at he could not save a do llar a w eek. 
B u t  w hen y e a r  a fte r  y ear ro lls by  and 
nothing saved to help him m time of sickness 
or great need he su re ly  then w ould  feel 
asham ed that he did not sta rt. Is  that not 
tru e, m y friend?

P a ge  E lev en



T H R I F T

A  young m an a t  tw en ty  w h o begins to 
deposit $ 1 5 .00  a month, leaving it  grow  at 
3 %  u ntil he is s ix ty  y ears old, could d raw  
o u t$ 1 3 ,9 7 9 .3 4  aa a b irth d ay  present to him­
self. T h e  interest each y e a r  is now  $419 .38 , 
alm ost as much as he deposited the first 28  
months. N o w , stop and think. H o w  m any 
men can go to the bank and d raw  out
$14 ,000? T h e re  are v e ry  few . I t  is in­
teresting to note the progress o f th is grow th. 
T h e  first $ 1 5 .00  deposited has now  grow n 
to $48 .93 , m ultiplied itse lf more than three 
tim es. T h e  $ 1 5 .00  deposited at the begin­
ning of the tenth y ear has grow n to $36 .40 ; 
a t  the beginning of the tw entieth  y e a r  to 
$2 7 .0 9 ; a t  the beginning o f the thirtieth  
y e a r  to $ 2 0 .1 6  and so on. T h ere  is no in­
come so easy  as interest income. T h is  is 
especially true w hen interest begins to d raw  
interest, so th at no e ffo rt is necessary at all 
to gather m  the coin. In the case ahove 
cited the first $ 1 5 .0 0 , togeth erw ith  its earn­
ings, has accum ulated to $ 4 8 .93  and earns 
more than three tim es as much interest as 
the original $ 1 5 .00  did. T h is  is su re ly  a 
rew ard  fo r patient and persistent saving and 
th rift.

I t  m ay  be scoffed at by  the sm art young 
person th at putting a do llar a month in the 
savings bank is a slow  w a y  to make a

P a g e  T w elv e
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m illion dollars. Y e s , it is slow  but it is a 
sta rt fo r  tbe first hundred, and it takes a 
hundred first, then a thousand before w e can 
get a m illion. B u t  more than all else it 
gives you  the habit of th rift  to build up a 
bank account and that habit grow s into 
character and credit. T h ese tw o are
the largest assets that a young man can 
have if  he launches out into the business 
w orld.

T h e  young man w ho has a bank account, 
w ho is know n to be th rifty  and economical, 
w ho has proven his w orth  by his habits, is 
su re ly  able to borrow  the necessary funds 
to s ta rt  any  legitim ate and sensible business.

T h e  value of character as a credit asset 
w a s recognized by no less a personage than 
the late  J .  P . M organ . ^iVhile testify in g 
once before a congressional com m ittee, M r . 
M organ  w a s asked, “ ^^Vhat is the best col­
latera l in the w o rld ?”  “ C h aracter”  w as 
the quick response.

T h e  high credit standing earned by a 
depositor is often fa r  in excess of his de­
posits. T h e  bank know s him to be steady , 
care fu l, conservative and energetic. I t  is 
to this kind of men that banks seek to loan 
their m oney, know ing th at it  w ill be re­
turned. B an k s m ust have borrow ers as 
w e ll as depositors. T h e y  m ust keep their

P a g e  Thir leen



THKIF'T
funds p ro fitab ly  em ployed and it is to the 
men of character, th rift  and enterprise that 
th ey  are w illm j to loan the m oney in sup­
port of legitim ate enterprises. T h u s  it is 
th at ch aracter becomes to the business man 
real capital th at p ay s a good profit.

T h sr^  are a lw a y s those ready  to te ll 
you  they can invest their m oney much Let­
ter  than by  putting it in the bank. T h e  
man w h o say s this m ay be right. H e  m ay 
be able to do better. ^ V e  say  he m ay be 
able to do better reservedly . T h e  odds are 
more than th ir ty  to one th at he w ill not. 
B u t  i f  he can make money otherw ise so 
v e ry  fa st, certain ly  he should have no 
d iffic u lty  in lay ing aside $ 100 , or $ 200 , a 
y e a r  against a possible tim e of need. T h e  
cold facts are th at only three in a hundred 
ac tu a lly  manage to do it. A n d  by  the law  
o f averages there are th ir ty -tw o  chances 
th at he w ill not do better, to one th at he 
w ill do as w ell.

A v o id  the get-rich -quick  schem er, the 
gold brick a rtist , the confidence man, the 
man w h o can make you  large profits on 
sm all investm ents, as y ou  w o u ld  shun the 
sm allpox. H u m an  nature is selfish and 
an y  such men are a fte r  the large profit w ith  
y o u r  money. I t  is not easy  to believe that 
honest men are eager to sell something v a l­
uable fo r  on e-qu arter o f w h at it is w orth . 
T h e  real tru th  is they w an t y o u r money. 
T h e  n ex t schem er w ho comes along, eager
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to put you  into a thousand per cent good 
thing— they are a lw a y s careful to explain  
th at hanks pay  only three per cent— ask 
him if one-half the large profits he promises 
y ou  ought not to sa tisfy  the m ost avaricious.
H e  is sure to an sw er th at it should. 
T h en  say  to him, if  he is so v e ry  sure 
about it, and really  w ishes so much to give 
you  something fo r nothing, to ju st  invest 
the am ount he asks you  to put m , out of 
his ow n m oney, keep the half w hich he 
adm its is good and plenty fo r  an y b o d y , and 
make you  a present o f the other half, w ith ­
out beating around the bush about it— to 
make y ou  a real C h ristm as g ift, so to speak, 
ju st  as one gentlem an w ould  make a present 
to another. T w o  seconds la te r  you  w ill 
find out w hich he is really  most interested 
in— you  or y o u r  m oney.

A  young man once asked H orace  G reeley  
to tell him the best w a y  to start a n ew s­
paper. G reeley  replied, “ T h e  best w a y  to 
sta rt a new spaper is to sta rt it. T h e  w a y  
to do things is to do them. T h e  w a y  to 
sta rt a bank account is to s ta rt  it. D o  not 
promise y o u rse lf to do so tom orrow , but 
do it today . Ju s t  take one, tw o , or five 
dollars dow n to the B an k  today  and sta rt 
the account. A s k  them to tell you  more 
about the science o f saving. A s k  them to 
tell y ou  more about the a r t  o f investing 
y o u r  funds. U se  the hanker as an adv iser 
fo r  y o u r  financial problem s as you  do y o u r

P a g e  F i f t e e n



THRIF'T
doctor fo r y o u r  health problem s and you  
w ill soon be on the road to w ealth  and 
happiness.

A WORD 
ABOUT OURSELVES

T h e  F ir s t  N a tio n a l of H am m ond ob­
tained its ch arter in 1886, being the first 
B a n k  established in the C alu m et R eg ion , 
M arcu s M . T o w le  being the founder and 
first president.

T h e  present officers have been in charge 
o fth e B a n k  sa f fa ir s fo r  fifteen y ears. W it h  
them banking is not an experim ent. T h e  
chief aim  o f the B an k s has not been so lely  
to make dividends fo r the stockholders but 
rath er to render the greatest service tow ard  
the su bstan tial development of the com­
m unity . T h is  statem ent, w e believe, w ill 
be confirm ed by  all old and new  patrons, 
from  the sm allest ind iv idual depositor to 
the larger in dustrial enterprises. T h is  
B a n k  en joys the distinction  of having the 
largest combined capital, su rp lus and total 
assets of any  B a n k  in the county. T h e  
nine directors are all men of financial stan d­
ing and w ide business experience, thus guar­
anteeing a high degree of sa fe ty .

T o  those contem plating a bank con­
nection, either in a sm all or large w a y , w e 
commend the F ir st  N a tio n a l B an k  of H a m ­
m ond, confident such relations w ill  prove 
m u tually  beneficial.

P a g e  Sixteen
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